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These materials have been prepared by Anton Oilfield Services Group (the

ñCompanyò)and have not been independently verified. No representation or

warranty, expressed or implied, is made and no reliance should be placed on the

accuracy, fairness or completeness of the information presented or contained in

these materials. The Company or any of its affiliates, advisers or representatives

accept no liability whatsoever for any loss howsoever arising from any information

presented or contained in these materials.

The information and data presented or contained in these materials is subject to

change without notice and its accuracy is not guaranteed.

Disclaimer
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Business Review in 2008

Luo Lin, Chairman & Chief Executive Officer
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Revenue and EBITDA grew by 54.7% and 31.2% respectively in 2008 and 

realized a basic earnings per share of RMB0.03.
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Â In 2008, the Groupôsrevenue grew by

54.7% to RMB763.3 million while the

EBITDA increased by 31.2% to RMB202.9

million as compared to 2007.

Â In 2008, the Groupôsoperating capital

showed significant improvement. As at 31

December 2008, accounts receivables

turnover days were 172 days (excluded

quality guarantee deposit and other

deposits), decreased by 10 days

compared to 182 days in 2007,

Â Despite impact brought by non-operating

factors such as exchange loss and

amortization of options on the net profit,

the management is very confident about

achieving steady and rapid growth in the

future.
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Production equipment and tools

Maintenance of oilfield tubes 
and drilling equipment

Coating

Well cementing

Oilfield tube services

Down-hole chemical materials

Integrated drilling technology

Ground construction

Well completion and                      
sand control 

Well fracturing and             
acidization integration

Leasing of drilling equipment

Well washing technology

New Business Divisions

In 2008, the Group conducted systematic and scientific organization and reclassification of its business 

structure and product catalogue. The new business divisions provide a clearer product and business 

positioning of being a one-stop service provider focusing on oil and gas well completion technology.

Our products and services cover various stages in the exploration and production of oil and 

gas fields. In 2008, the Group has made a number of preparation for core businesses and 

further optimized the product and service system and enhanced its competitiveness. 

Original Business Segments

Well cementing

Integrated drilling technology

Screen sand-control technology

Well completion technology 
integration

Production equipment and tools

Down-hole chemical materials

Well fracturing and acidization
technology integration

Well washing technology

Oilfield tube services

Leasing of drilling equipment

Maintenance of oilfield tubes                              
and drilling equipment

Coating

Ground construction

New Projects in 2008

Directional well technology

Coiled tubing operation 
technology

Tubular helium testing 
technology

Gravel-packing sand-poof 
technology

Drilling 

Technology 

Division

Well 

Completion 

Technology 

Division

Oilfield Tube 

and Field 

Support 

Services 

Division

Downhole 

Operation 

Technology 

Division

Well 

Services

Production 

Services

Field 

Services

Drilling 

Services

Business Overview
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Strategic 

Management

Talent 

Recruitment

É Talents are the Groupôskey source for development. In 2008, the Groupôsworkforce was enlarged by 395 people to

1,158 people. Most of the new staff are technical experts who work in the frontline. The enlarged workforce helped to

facilitate the execution of the Groupôsstrategic plan.

É The incentive program became more mature. The introduction of share option scheme strengthened the performance-

based remuneration system. Share options were awarded to key staff in February and November 2008.

M&As

É The Group acquired Jilin Dongxin and Shandong Precede in March and August 2008 respectively. The two acquisitions

further enhanced Antonôsservice capabilities and enlarged its market share in down-hole operation and well completion.

É In 2008, the acquired companies contributed 19.4% of the Groupôstotal revenue. Jilin Dongxin and Shandong Precede

contributed only 9 and 4 monthsôrevenues respectively in 2008 in view of the time of acquisition. They will contribute their

full year revenues in 2009.

É The proportion of our strategically-focused business has been increasing in 2008.

É According to the long-term business development plan, the Group conducted systematic and scientific organization and

reclassification of the business structure and established its product positioning of one-stop technology services. The

new four business divisions are drilling technology, well completion technology, down-hole operation technology and

oilfield tube and field support services.

R&Ds and

New Products

Market 

Expansion 

É The Group reinforced the existing domestic market and enlarged the market share by rolling out new products and service

continuously.

É The Group aggressively expanded oversea markets including Central Asia, the Middle East and South America by

establishing an international company headquartered in Dubai. In 2008, the Groupôsinternational business reached

RMB79.52 million.

É The Group established the technology development strategy of ñtakingoil and gas well completion as the core to form

one-stop service capabilitiesòand conducted R&Ds to develop a number of products and technology, including deep well

sidetracking technology, water- and sand-control technology, high temperature thermal production packers, horizontal

well sand-picking technology. Most of them have been introduced into the market and began to generate profits.

É In 2008, the Group obtained approvals for 65 patents and the total number of patents registered by the Group reached 95.

Meanwhile, the Group has 131 patent applications pending for approval.

Business Review
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Operational and 

Financial Performance Analysis
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208.4 

2007 2008

Original Business Segment -
Well Services

Â Through the acquisition of Shandong Precede Technology

Company and the successful integration of Hinen-Hitech, the

Group has established the most comprehensive range of

sand screens and ancillary tools for well completion. The

Group now possesses the largest and technologically-

advanced gravel-packing well completion tools, the technical

know-how and the supporting technology.

Â During the year, selective well completion services, which we

began the resources preparation since 2007, have become a

new growth driver.

Â The Groupôsdown-hole operation services capability has

also been further enhanced after the successful acquisition

and consolidation of Jilin Dongxin. In 2008, sophisticated and

quality multi-layer fracturing operation technologies were

applied to horizontal wells in oil and gas fields in Sichuan

region where the geological condition is complex. The

applications achieved excellent results.

Business Overview

Â Well completion and sand control

Â Well cementing

Â Well fracturing and acidization integration

Â Down-hole chemical materials

Products & Services

Well Services Grew by 49.4% in 2008

RMB (million) 

2007 2008

Well Completion ѐ well jobs 64 well jobs

Sand-proof screen 49,245 m 115,612 m

Acidization and 

Fracturing
46 well jobs 586 well jobs

Cementing 2 well jobs 15 well jobs

311.4
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157.6 

2007 2008

Original Business Segment -
Drilling Services

Â In 2008, the drilling technology integration division was

established to mainly focus on providing drilling solutions

for directional and horizontal wells with complex geological

conditions, such as Gulong No.X well in the northeastern

region and Hejia No. X well in the southwestern oilfield in

Sichuan. The new drilling service contributed RMB30.4

million during the year.

Â The Group completed the first stage of investment in

directional well and now has the leading facilities and team

in directional well technology in China.

Â The Group has the largest professional testing and

welding services team in China. The team provides

integrated services covering production, testing and

maintenance of drilling tubular products. In 2008, the tube

testing contributed stable revenue to the Group.

Business Overview

Â Well drilling technology integration 

Â Oilfield tube services

Products & Services

Drilling Services Grew by 66.4% in 2008

RMB (million) 

2007 2008

Drill Pipe 1,040 tonnes 2,490 tonnes

Heavy Weight            

Drill Pipe
1,978 pieces 1,822 pieces

Well-casing 1,600 tonnes 1,607 tonnes

262.2



10

2007 2008

Original Business Segment -
Production Services

Production Services Grew by 31.6% in 2008

RMB (million) Â Provides down-hole well completion tools and related

equipment for oil production.

Â Remarkable results were achieved in anti-attrition and anti-

corrosion arenas. The Group now owns a number of

patented and non-patented technologies and enjoys brand

advantage.

Â Water power surging automatic device was successfully

introduced into the market in 2008.

Business Overview

Â Polished rods

Â Couplings

Â Specialty oil pumps

Products & Services

2007 2008

Polished Rod 9,228 pieces 6,010 pieces

Coupling 95,568 pieces 95,532 pieces

Specialty Oil Pump 511 units 369 units

49.4

65
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2007 2008

78

124.7

Original Business Segment -
Field Services

Field Services Grew by 59.9% in 2008

RMB (million) 

Â Localized operation provides comprehensive services for

oilfield customers.

Â Onsite field bases were constructed in Tarim and Yulin

Â Leading position in the northwestern oilfield market

Â Tubular helium testing service was launched in 2008. The

Group is leading the cutting edge of this technology in

China.

Business Overview

Â Leasing of drilling equipment

Â Repair and maintenance of tubes and drilling equipment

Â Tubular coating 

Â Well washing technology

Â Ground construction

Products & Services
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2007 2008

Drilling 
Services, 

34.4%

Well 
Services, 

40.8%

Production 
Services, 

8.5%

Field 
Services, 

16.3%

Business Structure ï
By Original Business Segment



13
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Well Completion Technology Division 

Grew by 57.8% in 2008

(RMB million) (RMB million)

(RMB million)(RMB million)

Drilling Technology Division 

Grew by 112.4% in 2008

Oilfield Tube and Field Support 

Services Division Grew by 44.6% in 2008
Down-hole Operation Technology Division 

Grew by 54.8% in 2008

Growth in Turnover ï
By New Business Division


